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Monday 4th September 2017  
 
Dear  
 
Welcome to our Autumn newsletter. In this edition, we’ve interspersed our usual business updates with 
some further information on two key areas we are frequently asked about. These provide an outline of 
our views on buying property as an investment vehicle and offer some areas for consideration if you 
have concerns in regards to Inheritance tax.   
 
We were delighted to celebrate our 7th birthday during July. In some respects these past 7 years have 
passed in the blink of an eye and in other ways it seems like we have been living and breathing Caple 
Banks for much, much longer! We are pleased to continue to share with you some of the developments 
of the business over the past twelve months and provide a sneak peak on our future plans. 
 
Firstly, we provide a brief economic update for this quarter, which is expanded upon within our portfolio 
review newsletter. A copy of this is enclosed for all of you who benefit from our proactive review 
service.  

Economic Update 

Over the last three months we have seen global equity markets perform generally very well, with growth 
being driven by returns in the Far East, Emerging Markets and Europe. However, there continues to be 
some concern in regards to inflation (or lack of it). This is a central consideration for the Central Banks 
of Europe and the US Federal Reserve, as they give thought to winding down the economic stimulus 
measures they have been using over recent years, to assist with the economic recovery.  

European Central Bank (ECB) President, Mario Draghi, played down speculation that the Central Bank 
intends to begin winding down its programme of economic stimulus measures soon, warning that 
underlying inflation remains subdued. Whereas in the US, a very slow process is now underway to 
begin to pull back the measures taken by the Federal Reserve to stimulate growth.  

Despite continued political volatility in the US and against the backdrop of much political posturing 
within the Brexit negotiations, markets were relatively unaffected this quarter by these events. Interest 
rates also remain relatively static, with little sign of an increase occurring here in the UK and only 
incremental increases occurring to rates in the US. Again, markets have not been unduly affected by 
these movements.  

 

  



Overall, our investment portfolios have continued on their trajectory of positive growth over the past 
quarter, particularly benefiting from the funds exposed to global equities (such as Asia and the Far 
East). This lends a lot of support to the way in which we construct our portfolios, with the underlying 
holdings invested into funds run by expert investment managers, who are specialists in their fields. For 
example, this allows for the monies you have invested in Asia, to be controlled by a manager and 
investment house with a team dedicated only to reviewing holdings in this geographical area. This is an 
approach which we adopt across all of our fund holdings, to ensure that you benefit from the most 
comprehensive levels of knowledge we can access in each asset class within your portfolio.  

We remain very pleased with the levels of investment growth the portfolios have experienced over 
recent years. We are also confident that we have struck a very good balance to allow for continued 
investment growth, whilst also looking to shelter losses in the event of a market downturn. 

Office Opening  

One of the primary reasons behind operating across two offices, is to provide a convenient meeting 
space for as many of our clients as possible. This also allows for travel time between offices to be 
minimised, for the team as a whole. We are currently in the process of recruiting a further two members 
of staff and during this period it remains likely that there will be days when you find one of the two 
offices unmanned. 

Typically, on a Monday the Bristol office will be closed whilst the team convene at Gloucester to plan 
for the week’s activities. There is also a good likelihood that the team might be Bristol based on either 
a Tuesday or a Wednesday, which means that the Gloucester office will be closed. To put your mind at 
rest though, the office will never be unmanned for more than one day. Therefore, if you are looking to 
drop off paperwork then our postboxes are completely secure and items will be collected the next 
working day. Our phones are also fully manned, five days a week, whether you call in on the Bristol, 
or on the Gloucester number.  

After successfully trialing changing the working hours in the office, we can also confirm that the office 
will continue to open between 8.30am and 5pm, as we enter into the winter months. Should you need 
to get hold of a member of the team outside these hours then it is likely that we will pick up any messages 
left on the office answerphones, or please feel free to contact us on our mobiles.  

To buy or not to buy? 
 
Perhaps one of the most frequent questions we get asked as advisers is our view on buying a second 
property, for investment purposes.   
 
Let’s start with the positives! There are certainly benefits to buying a second property. Property is 
relatively easy to understand, certainly when compared to equities or pensions. Property investment 
offers the potential for significant capital growth, often accompanied by a regular income stream from 
rent and it is undeniable that there is something reassuring about an investment into tangible bricks and 
mortar. Within an investment portfolio as a whole, the performance of property prices tends to be 
different than that of other asset classes, and therefore property can provide a valuable means of creating 
investment diversification.		
 
So why do we often seem down on this type of investment opportunity? Whilst, in principle, the idea 
of having a stable income generated from rent appears attractive, peer beneath the surface and there are 
many complexities, which are often overlooked. Much of this comes down to taxation. Income tax on 
rental yields, coupled with capital gains tax on sale, when taken together significantly reduces the 
profitability of property ownership. Not to mention the costs associated with the purchase of a property 
in the first place. The revised stamp duty rates (3%  for the first £125,000, 5% on the portion between 



£125,001 and £250,000 and 8% on the amount above £250,001) make our initial investment fees pale 
into insignificance and that’s without adding in estate agent and solicitor fees on both sale and purchase!  
 
For those with experience and with the means to address any maintenance issues arising within let 
property, there are certainly opportunities to make money. With careful planning, some of the taxation 
issues can also be overcome. However, we do know that many of you come to us once properties have 
been owned for many years, at which point capital gains tax liabilities can often be a barrier to selling 
up. By contrast, an investment portfolio managed by ourselves, can often provide the means of 
generating income with no liability to tax and generate investment gains where the taxation can be kept 
to an absolute minimum, by making full use of your individual allowances.  
 
Furthermore, with no tenants to contend with, leaky taps or broken guttering – we can guarantee that 
the day to day management of your portfolio will be much less cumbersome! All of this also comes 
with no reduction in the potential returns available to you and much broader scope for investment 
diversification, with the ability for monies to be realised much more easily too. Hopefully, this goes 
some way to explaining why our preference lies firmly with well constructed investment portfolios, as 
a means of providing investment returns to you. 
 
Sharing our wealth 
  
Whilst we continue to gift funds to charity as part of our commitment to sharing our wealth, this quarter 
we are also looking to build on our more hands on approach to help, which we began last Christmas 
when buying and donating items of need to a number of local charities. 
 
To this end, we are in the process of collecting clothes, toys, books and bedding supplies to support a 
missionary trip to Slovakia, being carried out by our Client Relationship Manager (Sasha’s) father. If 
you have any items you would like to donate, please let us know and we will be happy to arrange 
collection and we will keep you posted of how our campaign goes.   
 
We are also pleased to continue to support Gloucestershire Young Carers in the incredible work they 
carry out with young people in and around the Gloucestershire area.   
 
The most unpopular of taxes  

We were not surprised to hear that receipts by the Revenue of Inheritance tax (IHT) hit an all time high 
in 2017, with HMRC collecting over £5.1bn in tax. As the threshold at which IHT is payable has been 
frozen since 2010, increasing numbers of families now face a tax bill when their loved ones die. Latest 
estimates suggest that between 2010 and 2016, there has been a 160% rise in the number of people 
paying IHT, with over 40,000 families effected (Source Office of National Statistics). This mirrors our 
own experience as we see more and more clients potentially impacted by the tax, not least as a result of 
the continued rises in property prices.  

In April of this year, individuals have been granted a further allowance, which has been given the catchy 
title of ‘residence nil-rate band’  (RNRB). This provides a further £100,000 allowance per person, which 
will rise to £175,000 per person by 2020. However, not everyone will be able to benefit from the new 
allowance, as you can only use it if you are passing your home to your children or grandchildren. If you 
don’t have any direct descendants, you won’t qualify for the allowance. 

Whilst it is very tricky to take steps to reduce the value of your estate with property (another reason 
we’re not a fan of second properties!), there are a number of ways in which an estate can be constructed 
so as to mitigate an Inheritance tax liability. Firstly, it’s worth noting that despite the urban myths, the 
one thing you definitely cannot do is simply to sign your house over to your descendants, whilst 
continuing to live in it. This is called a 'gift with reservation' and is ultimately inefficient for tax-
planning purposes, as the house will continue to form part of your estate. The only way to get around 



this is to pay the beneficiaries a market rent. This is unlikely to be a popular option for those who have 
paid off their mortgage and who are looking to enjoy a comfortable retirement. Your beneficiaries will 
also have to pay income tax on this rental income and capital gains tax on the eventual sale of the house. 
Moreover, it leaves you vulnerable to the possibility that the house could be sold from under you if your 
beneficiaries find themselves in financial trouble, or entangled in divorce settlements. 

So what options are available? Gifting other assets such as investment holdings or cash can be very 
effective. This is called a potentially-exempt transfer (PET) and becomes IHT-free as long as you 
survive seven years. Over the years we have developed a number of solutions to allow for gifting of 
this nature, whilst providing you with the means of retaining an element of control in regards to how 
the monies are actually invested. There is also scope to continue to benefit from the investment income 
generated and/or provide scope for further access to capital, to provide a more attractive option to 
outright gifting.  

There is also a specific gifting allowance of up to £3,000 each tax year, so couples can give away £6,000 
between them. You can also give as many £250 gifts per person as you want each tax year, but you 
can’t give one of these amounts to anyone you’ve already given your £3,000 allowance to. Finally, 
allocating monies within your Will to charity can also create a generous saving on the rate of Inheritance 
tax suffered by your estate.  

What the introduction of the new residence nil-rate band has highlighted, is that many Wills are out of 
date and that many people have Wills that create a risk that the new tax break will not be granted. This 
is an area in which we can certainly help, via our sister company Caple Banks Estate Planning. This 
side of the business has experienced a sizeable time and personnel investment over the past six months 
and we will be writing out to all of you shortly to introduce our new team and with further details on 
the work we are carrying out in this area. We are confident that over the coming months the exciting 
developments we are witnessing within Estate Planning, will continue to improve the comprehensive 
level of service we are able to provide for you as a whole.  

Looking to the future  
 
July marks the birthday of Caple Banks and this year we have elected to take a little more time than 
usual to celebrate and reflect on the business as we enter our eighth year of trading. It’s often very 
difficult for us to carve out the time to spend ‘on the business’ and we have spent a good part of the last 
month looking to continue to find ways in which we can improve the level of service we deliver to you. 
Our priority at this stage is continued investment into the team to ensure that we have sufficient 
resources to allow us to take on new clients, without any dip in the service to our existing clients. To 
this end, we are now looking to recruit two new members of the team. As mentioned above, we also 
have plans to develop the ancillary services we can offer (such as Estate Planning support via our sister 
business). 
 
Our feet have always been firmly stuck in the past in regards to the type of service we look to deliver. 
Whilst people wistfully look back at an age now passed, where all shopping would be conducted locally 
and your doctor, dentist and solicitor not only knew you by name, but knew your family and the 
generations before them, for us this is the only way in which we wish to conduct our business. We 
continue to strive to provide the ‘old fashioned’ service that seems lost in our current faceless, fast 
paced consumer world. By blending together the benefits of technology with the comfort that is afforded 
from face to face advice, we have no desire to change our mode of operation as we continue to plan for 
the next seven years.  
 
That just leaves us to say a very big thank you for your continued support for making this journey 
possible. Over the past twelve months almost all of our new clients came through word of mouth and 
personal recommendations. We are indebted to you for allowing us to operate this way and this carries 
an added benefit in that that money traditionally spend on marketing can be reinvested into the business. 



As always if you have any feedback for us in ways in which you think we might improve, we welcome 
your suggestions. 
 
That just leaves us to wish you a happy, healthy and prosperous Autumn.  
 
With kind regards,  
 
 
 
 
Kevin Caple    Jody Banks 
Director.    Director.  
 


